CASE STUDY

Energy efficient windows training

The task

The energy efficiency of windows varies with several physical properties. The
current method of assessing performance relies mainly on the U-value but this is
only one of the factors. Other factors such as Solar Heat Gain and Air Leakage also
need to be included.

Tangram was commissioned by Energy Efficiency Best Practice in Housing to
produce a training package for the windows industry to enable companies to carry
out internal sales training on energy efficient windows.
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